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California photographer Ashley Carreiro-Loyd 
submitted this up close look at shearing in the 

2020 ASI Photo Contest. 

Meet the Exec. Board: Laurie Hubbard
A regular attendee at the ASI Annual Convention since 
graduating from Penn State, Laurie Hubbard sees the indus-
try as extended family. Having served with ALB and NSIIC,  
Hubbard is now leading the industry as an ASI director.
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Shearing in a Pandemic
Shearing is a busy time with enough challenges of its own 
for producers, their shearers and anyone else who might get 
roped into the process of helping. Shearing in a pandemic, 
however, doesn't appear to be all that different.
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Lots of things have happened in the last two years. 

IN 2019:
• ASI initiated development of the Secure Sheep & Wool Supply Program, which has now been completed.
• ASI secured $1.5 million from the Trump Administration for export assistance on raw wool and pelts, due to issues with China.
• Worked hard on the Farm Bill, which brought an increase of $500,000 – for a total of $2 million – for reauthorization of the 
 National Sheep Industry Improvement Center.
• The American Wool Council held a tour for military procurement officials.
• We paid off the Super Wash loan. 
• We began working on alternative wool testing capabilities.
• We worked on specific language for H-2A workers.
• Secured use of the M-44 after 1½ years of government scrutiny, and made it available in 10 states.
• Completed a strategic plan for ASI.
• Worked on pharmaceutical availability for sheep health.
• Began work on the VOLUNTARY Wool Assurance Program, which is nearing completion.
• After many years of work and persistence by ASI, the U.S. Sheep Experiment Station in Idaho was removed from the closure list   

 in March of 2019.

IN 2020:
• Started the year off quite well with the ASI Annual Convention in Scottsdale, Ariz.
• The ASI Spring Trip was the largest in 25 years with 80 in attendance in Washington, D.C.
• ASI helped created a committee for an Electronic Identification taskforce – which Erica Sanko (now a full-time employee of ASI) 
 and I are a part of.
• With the COVID-19 pandemic, financial support was critical and worked to secure support that would allow our industry to survive. 
 Support was accomplished. Through insistence of the industry, both wool and sold lambs were in the first Coronavirus Food 
 Assistance Program agreement initially. All totaled, the two rounds of CFAP support have put more than $150 million directly 
 into our industry.
• Worked on a partnership with Texas A&M University for the wool testing lab in San Angelo, Texas – which will be the test site for 
 American wool starting in 2022.
• ASI brought in Paul Rosenthal and his firm to assist in research for a trade case on excessive imported lamb from Australia and 
 New Zealand.
• ASI hired a production crew to document American wool warehouses in new videos in place of reverse trade missions that were 
 cancelled during the pandemic. 
• Assisted the U.S. Department of Agriculture with guidance on a lamb purchase, which included high-dollar racks.
• Worked with USDA and the wool industry to update the wool loan program, which has paid millions for wool and unshorn lambs.

It has been a privilege to have the opportunity to be in a position to give back to the industry that has been a big portion of my life’s work. 
It has given both Elaine and I the opportunity to meet lots of people from all across the United States to form relationships – friendships that 
will last the rest of our lives. I have found a great deal of enjoyment in being a part of ASI`s officer ship and working closely with numerous 
past presidents. Glen Fisher, Clint Krebs, Burton Pfliger and Mike Corn are all men with a passion for our industry. 

I now will join that list of past presidents with pride in having been there and done that. I cannot finish without giving thanks to Peter Or-
wick and all the staff – some of which are no longer there – for helping to make my experience a pleasurable one by being ready at the drop of 
a hat to assist me with any issues any time. THANKS TO ALL OF YOU WHO TRUSTED IN ME AND HELPED LEAD ME ALONG THE 
WAY. Susan Shultz & Brad Boner are knowledgeable. They are thinkers and doers. They will go forward in a very fine fashion. 

Y`all keep on doing what you do best and I will see you on down the road.

President’s Notes
BENNY COX
ASI President

It's Been A Busy
Two Years As ASI President
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We have the LOWEST PRICE
sheep and goat equipment on

the market and it’s 
HOT DIPPED GALVANIZED.

RM6000 & RM6000S
SHEEP & GOAT ROLL TABLE

$1775.00
Without Scale

$2720.00
With Digital Scale

Attachment

Only
$1390

We have low freight rates.
Call For a quote today.

1-800-949-9997
1-301-689-1966

Fax: 1-301-689-9727
18059 National Pike

Frostburg, Maryland 21532

Call for your FREE
CATALOG today or

visit us at:
www.dslivestock.biz

SSD51
EASY
WEIGH
SHEEP &
GOAT
SCALE
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Producer Owned and Operated

2021 Sale Info Coming Soon!

ASI Annual Convention
                                               January 28-29, 2021

“Odie and I will be tuning in 
from Roswell to network with 
all of you and learn the latest 

news and information. We 
might travel less, but we are 
looking forward to seeing 

everyone as much as always, and 
supporting this great industry!” 

-   Mike Corn

mwc1983@roswellwool.com

w w w . r o s w e l l w o o l . c o m

Dedicated to a Tradition of  Integrity

1 - 8 0 0 - 6 2 4 -WOOL

It’s not just our motto, it’s our reputation

ONLINE 
from Denver
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This Year Could See 
Slow Recovery in Lamb Market

Market Report
JULIE STEPANEK SHIFLETT, PH.D. 
Juniper Economic Consulting

In 2021, we are likely to see reduced lamb demand drag on the 
industry, constraining the live lamb market and hobbling the 
feeder lamb market. 

Rabobank reported that casual and fine dining sales were down 
20 percent and 30 percent, respectively, last year, which directly 
translated into increased retail and home consumption. As CO-
VID-19 continues to place safer-at-home restrictions on consumers, 
they are spending less on eating out and on entertainment and thus 
have more disposable income to eat better at home, which likely 
helped lamb sales last year. 

Rabobank forecasted that while bars and pubs could see a  
100 percent jump in 2021 sales annually, full service and limited 
service and quick-service restaurants will see about 5 to 20 percent 
growth in 2021 sales. 

This Easter, the lamb industry could see COVID-heightened 
retail sales, but record-high fresh lamb prices might see some back-
lash, prompting greater featuring, and fire sales of frozen product.

In 2021, it is anticipated that stronger demand from sheep pro-
ducers will help support feeder lamb prices; however, constrained 
demand from processors might hold back a rapid recovery in live 
slaughter lamb prices. Although the meat market remains strong 
in early 2021, there is ample supply of lamb in the freezers that will 
likely see some release in the next few months, depressing prices. 

In early December, the Livestock Marketing Information Center 

anticipated that American slaughter lamb prices will continue to 
rebound from pre-COVID values, but it will take some time. During 
the past three years, slaughter lamb prices on a carcass basis aver-
aged roughly $287 per cwt. (about $143 per cwt. live weight), but are 
expected to average $243 to $253 per cwt. in 2021 ($122 to $127 per 
cwt. live weight). 

According to LMIC, feeder lamb prices could steady – not 
strengthen – in 2021, an indicator that a slaughter lamb market re-
bound might be more than a year out. Feeder lambs are priced today 
on what producers and processors expect the market will look like 
in four to six months. In 2017 to 2019, 60- to 90-lb. feeders averaged 
$183 per cwt., prices edged higher to $189 per cwt. in 2020, and are 
expected to stabilize in 2021. 

In this uncertain time, an enterprise budget can help producers 
estimate profitability. Producers can customize enterprise budgets 
offered on the internet by land grant universities by entering their 
own costs and projected revenue. Susan Schoenian with the Uni-
versity of Maryland Extension provides a list of enterprise budgets 
offered by various institutions on her website at Sheep101.info/201/
budget.html. 

LIVE LAMB MARKET GAINED LATE-2020 MOMENTUM
Live, negotiated slaughter lamb prices averaged $161.23 per cwt. 

in December, down 4 percent monthly and up 6 percent year-on-
year. Average live weights were 135 lbs., steady with 
November and down 7 percent year-on-year. Slaugh-
ter lamb prices in direct trade were not reported for 
one-half of 2020 due to confidentiality concerns.  

In December, Equity Cooperative Livestock Sales 
Association sold 310 lambs at 180 lbs. for $77.50 
per cwt. It also sold 282 head of lambs at 110 lbs. for 
$157 per cwt. 

At the New Holland (Penn.) Sales Stable auction, 
80- to 90-lb. hair lambs brought $215 per cwt. in 
December, up 8 percent monthly and up 16 percent 
year-on-year; 90- to 100-lb. lambs averaged $184 per 
cwt. in December, up 1 percent monthly and up  
2 percent from December 2019; 100- to 150-lb. 
lambs averaged $181 per cwt., up 7 percent monthly 
and up 5 percent year-on-year. 

Lamb remains an important protein of choice for 
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cultural celebrations across the United States. The Chinese New Year on 
Feb. 12 will support lamb sales, as will Easter and the contemporane-
ous date of the Muslim Ramadan. The month of fasting is April 12 to 
May 11 with the festival of breaking the fast – Eid ul-Fitr – falling on 
May 12. The Western Easter falls on April 4 and the Eastern Orthodox 
(Greek) Easter falls on May 2. Planning ahead, Eid ul-Adha – the Festi-
val of Sacrifice on July 20-23 – is also a significant celebration.

Feeder lambs in San Angelo, Texas, Fort Collins, Colo., and Sioux 
Falls, S.D., auction markets (60- to 90-lbs.) averaged $231.23 per cwt. 
in December, up 8 percent monthly and up 16 percent year-on-year. In 
2020, the three-market feeder lamb average at auction was $191.84 per 
cwt., up 8 percent annually. 

LAMB PRODUCTION DOWN
Estimated lamb harvest in federally inspected plants was 1.76 mil-

lion head in 2020, down 7 percent year-on-year. Lamb production was 
an estimated 83.2 million lbs., down 9 percent year-on-year. 

The sharp contraction in federally inspected slaughter does not 
necessarily reflect lower industry inventory numbers for many lambs 
are harvested outside of federally inspected facilities, such as in state-
inspected plants. Industry inventory was down, but a share of the 
reductions were captured by state-inspected harvest and many more 
were likely harvested in facilities that do not report harvest numbers. 
COVID-19 promoted a surge in locally processed meats and many 
livestock plants found that their kill slots were booked for months. 

There has been a rise in the number of lambs that are harvested in 
state-inspected slaughter facilities, which are not captured in FI plant 
reports. In 2016 to 2020, the number of lambs and sheep harvested 
in non-federally inspected plants jumped 42 percent to 323,000 head. 
Total commercial sheep and lamb harvest was an estimated 2.2 million 
head in 2020, down 5 percent year-on-year. Within this volume, FI har-
vest was 1.9 million head, down 7 percent, and non-federally inspected 
harvest was 323,000 head, up 7.2 percent. This is a testament to the 
local and regional importance of the American lamb industry. 

PREMIUM PELTS SEE POSITIVE TERRITORY
Since late last fall, premium American pelts have seen a gradual lift 

into positive territory. Select pelts that are better quality, including finer 
wool and whiter wool, have seen a lift. However, shorter length coarse 
wooled-pelts have seen no improvement. Within the fashion world, 
there has been a lambskin revival.

Clothing and home designers are incorporating shearling into this 
years’ lineup. In early January, The Wall Street Journal published an 
article, Fashion’s New Shearling Obsession – From Phone Cases to Fanny 
Packs. The article comments that “shearling’s calming texture” is “sooth-
ing and reassuringly soft in these pandemic times." Home designers are 
also expected to promote soft-textured products such as shearling into 
their plans.  

Pelts are priced very selectively and only the highest quality pelts 
see top dollar. As producers prepare for shearing and lambing season, 

We’re committed to you.
The rancher, the family and the flock.

We partner with you to protect and nurture the
American lamb industry so that together we can

provide consumers a quality lamb product.

• Healthier Flock
• Higher Lambing Percentage
• Increased Profit

For information, visit 
FLOCK54.COM

or 
Facebook.com/WeAreFlock54

With this genetic test, producers across the country 
are collecting DNA from their flock to identify disease 
traits, increase fertility and twinning, and determine 
parentage. You can do the same.
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consider the value of the pelt versus the net value of shearing, wool and   
the sheared pelt at processing. The United States has an advantage over 
some of its competitors because its pelts have a lot of unique uses. Not 
only is the larger size of American pelts notable, but the fineness and 
brightness of its wool. 

Pelt prices have not been reported by the U.S. Department of Agri-
culture's Agricultural Marketing Service since July 2020. As lambskins 
find expanded markets, available price reporting will be critical to 
securing and expanding pelt demand. There are currently not enough 
participants in the voluntary pelt report to protect confidentiality. It is 
uncertain whether the inclusion of two new lamb processing plants in 
Colorado and Texas will allow USDA/AMS to report pelt values.  

MEAT MARKET REMAINED STRONG
High lamb wholesale prices in 2020 suggests lamb has a loyal fol-

lowing. Consumers spent their restaurant savings on buying lamb at 
grocery stores. After hitting a record high in November, the wholesale 
lamb composite weakened marginally in December by 2 percent to 
$451.06 per cwt. The lower average reflected softening in the 8-rib, 
medium, rack, by 1 percent to $891.37 per cwt. and a 2 percent loss in 
the loin, trimmed 4x4 to $698.47 per cwt. The leg, trotter-off, and the 
shoulder, square-cut, held mostly steady at $397.92 and $366.96 per 
cwt., respectively. 

For the year, the wholesale composite gained 9 percent in 2020 to 
$427.48 per cwt. The average was supported mostly by the 12-percent 
gain in the loin, trimmed 4x4, at $587.31 per cwt. in 2020 and by the 
11-percent gain in the shoulder, square-cut, at $339.37 per cwt. 

AUSTRALIAN LAMB IMPORTS MAINTAINED IN 2020
Australian lamb imports remained mostly steady in 2020 despite 

food service demand collapsing and spikes in unemployment. Robust 
imports reflect the strong position Australian lamb already has at 
retail. It also reminds us that lamb has a loyal following and remains 
a premium protein among more competitive offerings. Lamb imports 
January to November totaled 191.2 million lbs., down 4 percent year-
on-year. Australian lamb imports were steady year-to-year at 145.8 
million lbs. and New Zealand lamb imports were down 16 percent to 
42.5 million lbs. 

Lamb exports totaled 474,000 lbs. in January to November 2020, 
down 5 percent year-on-year. Mutton exports jumped 315 percent in 
the year to 18.2 million lbs. Total lamb and mutton exports was  
18.6 million lbs. in January to November 2020, up 282 percent from a 
year ago.

The depreciation of the Australian dollar against the U.S. dollar 
could potentially be a headwind for Australian lamb imports this year, 
making lamb imports less competitive in the United States market. The 
Australian dollar averaged U.S. 0.75 cents in 2019 and depreciated by  
7 percent to U.S. 0.69 cents in 2020. 

WOOL MARKET SLOW TO REBOUND
The American and Australian wool markets were mostly quiet in 

December and January while the Australian market held its three-week 
holiday recess. Before the recess, the Australian market saw prices move 
lower week-to-week, but sharply higher than the start of its season last 
summer. 

During the week of Dec. 25, the Australian Eastern Market Indicator 
averaged Australian 1,157 cents per kg clean, down 3 percent monthly 
and up 15 percent since early August, the beginning of its 2020-21 sea-
son. In U.S. dollars, the EMI averaged U.S. $8.74 per kg clean, or U.S. 
$3.87 per lb. clean, down 2 percent monthly and up 21 percent from 
the season’s start. 

A relative strong Australian dollar means that Australian wool prices 
moved lower in late December in Australia dollars, but in U.S. dollars 
Australian wool prices strengthened. For example, while the Australian 
dollar strengthened by 1 percent in the Dec. 25 week, the EMI averaged 
Australian $11.57 per kg clean, down 3 percent, while the EMI in U.S. 
gained 9 percent to US. $3.87 per lb. clean. A higher EMI in terms of 
U.S. dollars does not necessarily mean that wool demand is strengthen-
ing. International wool apparel sales remain depressed, and it will be 
some time before consumer spending rebounds. 

The American wool industry will keep a watchful eye upon exchange 
rates this year as some forecasts predict the Australian dollar will see 
further strengthening in coming months. This strengthening can give 
American wool exports a competitive advantage this coming season. 
However, significant wool stocks are held in the United States from 
both the 2019 and 2020 seasons. Release of this wool could potentially 
dampen American wool prices this spring.



Alabama Meat Goat & Sheep Producers
 334-613-4221 • BRagland@alfains.com

ASI Women
 435-528-7570 • sherrischumann@utah.gov

Arizona Wool Producers Association
 520-560-4202 • caauza@peoplepc.com

Arkansas State Sheep Council
 870-853-7404 • wjcalloway@gmail.com

California Wool Growers Association
 916-444-8122 • info@woolgrowers.org

Colorado Wool Growers Association
 970-874-1433 • cwgawool@aol.com

Connecticut Sheep Breeders Association
 860-819-8339 • hillviewdorpers@gmail.com

Meat Sheep Alliance of Florida
 352-502-2564 • ruthtaber@embarqmail.com

Georgia Sheep & Wool Growers Association
 706-340-1098 • georgiasheep@gmail.com

Hawaii Sheep and Goat Association
 808-775-8075 • alohadjam@yahoo.com

Idaho Wool Growers Association
 208-344-2271 • director@idahowoolgrowers.org

Illinois Lamb & Wool Producers Inc.
 815-544-9582 • jane@ilwoolfibermill.com

Indiana Sheep Association
 317-896-2213 • bobenosu@icloud.com

Iowa Sheep Industry Association
 641-625-4248 • info@iowasheep.com

Kansas Sheep Association
 785-754-3654 • kssheep@ruraltel.net

Kentucky Sheep & Wool Producers Association
 502-682-7780 • kyates@kysheepandgoat.org

Maine Sheep Breeders Association
 207-324-1582 • donna.flint@maine.edu

Maryland Sheep Breeders Association
 410-746-5768 • chestnutcreekfarm@gmail.com

Massachusetts Federation of Sheep Associations
 508-829-4556 • brmacphee@aol.com

Michigan Sheep Producers Association
 616-610-5628 • samaludl@gmail.com

Minnesota Lamb & Wool Producers Association
 320-760-5727 • kinneylamb@gmail.com 

Missouri Sheep Producers Inc.
 573-578-0497 • christy576@gmail.com

Montana Wool Growers Association
 406-442-1330 • leah@mtsheep.org

National Lamb Feeders Association
 605-224-0224 • lambfeeders@outlook.com

Nebraska Sheep & Goat Producers Association
 308-386-8378 • Ne.sheep.goat@gmail.com

Nevada Wool Growers Association
 775-934-8860 • pr_paris@yahoo.com 

New Hampshire Sheep & Wool Growers
 nhswga@nhswga.org

Garden State Sheep Breeders Inc. (N.J.)
 609-947-2260 • kmelvinnjsheep@gmail.com

New Mexico Wool Growers Inc.
 505-247-0584 • nmwgi@nmagriculture.org

Empire Sheep Producers Cooperative (N.Y.)
 585-367-2775 • sheepkath@aol.com

North Carolina Sheep Producers Assoc. Inc.
 919-522-4110 • wewillservethelord@nc.rr.com

North Dakota Lamb & Wool Producers Assoc.
 701-333-8009 • curtsheep@gmail.com 

Ohio Sheep Improvement Association
 614-499-2931 • rhigh@ofbf.org

Oregon Sheep Growers Association
 503-364-5462 • info@sheeporegon.com

Pennsylvania Sheep & Wool Growers Association
 814-880-3314 • psushepherd@yahoo.com

Rhode Island Sheep Cooperative
 401-578-2012 • ballydufffarm@yahoo.com 

South Carolina Sheep Industries Association
 864-360-3222 • debbiewebster615@gmail.com 

South Dakota Sheep Growers Association
 406-581-7772 • lisa@sdsheepgrowers.org  

Tennessee Sheep Producers Association
 615-519-7796 • shepherdboy1@yahoo.com

Texas Sheep & Goat Raisers’ Association
 325-655-7388 • tsgra@wcc.net

Utah Wool Growers Association
 435-915-6119 • sierra@utahwoolgrowers.com

Vermont Sheep & Goat Association
 802-899-2104 • settlementfarm@comcast.net 

Virginia Sheep Producers Association
 540-231-9159 • sgreiner@vt.edu

Washington State Sheep Producers
 360-999-8118 • washingtonsheep@gmail.com

West Virginia Shepherds Federation
 304-445-1516 • wvashepherds@yahoo.com

Wisconsin Sheep Breeders Cooperative
 608-743-9080 • wisconsinsheepbreeders@gmail.com

Wyoming Wool Growers Association
 307-265-5250 • amy@wyowool.com

ASI Member Listing
WWW.SHEEPUSA.ORG l INFO@SHEEPUSA.ORG

VOTING MEMBERS

Benny Cox
Texas

President

Susan Shultz
Ohio

Vice President

Peter Orwick
Colorado

Executive Director

Brad Boner
Wyoming

Secretary/Treasurer
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Technology is beating on the American sheep industry’s 
door, and this time the industry must answer. 

In many places worldwide – such as the United 
Kingdom and in some parts of Australia – the sheep industry 
has moved to the use of electronic identification as the only 
form of official animal ID. The United States Department of 
Agriculture's Animal and Plant Health Inspection Service has 
recently proposed to only allow electronic ID tags as official 
identification for domestic cattle and bison. 

This has led to ASI beginning to think about how the 
sheep industry would transition to electronic ID. At the 
2020 ASI Annual Convention, the Animal Health Commit-
tee put plans in place for a small working group to develop 
a proposed transition plan from the traditional visual 
scrapie tags to electronic ones. 

“This isn’t an easy task,” said Animal Health 
Committee Co-Chair Dr. Cindy Wolf of Min-
nesota. “When we first began to consider it, the 
industry said no. But it’s become clear that we 
need to consider our own industry-guided plan 
for a transition to electronic ID. 

"The main hurdle we’re facing right now is 
convincing people that there is a way for this 
technology to operate at the speed of com-
merce,” said Wolf, who also stressed the entire 
system needs to be affordable for producers and 
other users, and for markets and processing 
facilities, as well. “This will be the only way it 
will be accepted as part of regular business." 

The working group has learned that elec-
tronic ID is already used in sheep in many 
countries. For example, the United Kingdom 
currently requires electronic ID in all sheep 
and goats. When the UK was implement-
ing mandatory electronic ID, it had several 
hurdles, but has since found ways to iron 
out those issues. Australia has also moved 
toward mandatory electronic ID in sheep, but 
rather than implementing a nationwide mandatory system 
it started first in one state – Victoria – which is a major sheep 
state.

Wolf said getting the industry to switch to using electronic 
ID is somewhat akin to the struggles of getting producers to 
use visual scrapie tags when first required in the early 2000s. 

Yet there are plenty of reasons to make the switch. 
“It will lead to improved and more rapid traceability in the 

event of an animal disease outbreak. COVID-19 has shown us 
just how quickly a disease can disrupt business,” she said. “If 
a human disease can cause such disruption for our industry, 
imagine what an animal disease like FMD could do.” 

Electronic ID might have benefits in the produc-
tion arena, as well. 

“I’m in a part of the country where it’s often 
cold and dark when we’re working with sheep. 

Sometimes those tags can be hard to read, 
even if you have young eyes. It’s so easy to get 
the numbers mixed up,” she said. “Switching 
to the electronic tags and a reader alleviates 
those problems and can speed up everything 

when you’re working sheep.”
In cases where inadequate labor is an 

issue, the use of electronic ID might have 
some benefits, including reducing the need 
to handle sheep to read tags. The cost of 

the tags – less than $1 per tag in most cases 
– isn’t prohibitive, but an electronic wand 

reader that will read the tags and send the data 
to management software can amount to a sub-

stantial up-front investment. Still, the short-term 
cost of the initial investment could be offset by 

the long-term reduction in employee costs, which 
would make the change worthwhile for some. 

There might also be a learning curve that comes 
with adding technology to an operation that has 

maintained specific management practices for several 
decades. Currently, the federal regulations only require 

the numbers on official tags to be recorded when they 
are applied and when a health certificate is issued or 
official testing is conducted, so many producers could 

manage with an inexpensive paddle reader or by visually 
reading the tags to meet these requirements.

“I think people in our industry are beginning to realize 
the importance of this improved technology,” Wolf said. “We 

really need a much better tracking system – for a lot of reasons 
– and this technology offers the best route.” 

Is USDA serious about moving to electronic ID for official 
identification purposes? It appears so. USDA recently sought 
input on a proposal to require electronic ID as the only al-

ASI, APHIS Preparing For Use 
Of Electronic Identification
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lowed official ID for cattle and bison. 
“USDA did receive support for the proposed change,” Wolf 

said. “There is growing acceptance in the cattle industry for 
moving toward electronic ID. If they move in this direction, we 
expect there will be more pressure for other classes of livestock 
to utilize electronic ID.” 

This is the reason for establishing the Electronic ID Transi-
tion Plan working group within ASI. The group’s purpose is to 
develop a transition plan that will guide producers who move 
in this direction.  

“We hope to have a preliminary group report in the first 
quarter of 2021,” Wolf said. “We’ll follow up with another 
report in October of 2021. At that point, we should have a pro-
posed plan in place to transition to the electronic ID tags.” 

The sheep industry utilizes official USDA ID tags to com-
ply with the National Scrapie Eradication Program. ASI and 
APHIS have worked together for 20 years to provide informa-
tion and education to the sheep industry about the National 
Scrapie Eradication Program through APHIS-funded coopera-
tive agreements. 

This cooperative work includes scrapie newsletters from ASI 
and a comprehensive scrapie outreach program that supports 
education at the state level. 

For the current cooperative agreement, ASI proposed to 
allocate some money toward quantifying the feasibility and 
benefits of using electronic ID in sheep to meet official ID re-

quirements, especially the functionality of electronic ID in the 
“real world” setting of a sale barn. USDA approved adding the 
targeted focus on animal ID as part of the ASI scrapie outreach 
and education agreement.

As far as ASI representatives have been able to determine, 
there isn’t a sheep or goat auction market in the United States 
that currently utilizes electronic ID technology. Through the 
cooperative agreement, ASI will work in collaboration with 
a few small and midsize sheep and goat markets to study the 
use of electronic ID tags in sheep in a fast-paced point-of-sale 
environment. 

ASI will gather information about how data can be captured 
and transferred in a manner that meets the speed of commerce 
needs of the markets and the producers. In addition, ASI will 
gather information from producers, market operators and oth-
ers on utilization of electronic ID to understand their expecta-
tions of this technology. 

The agreement makes it possible for ASI to partner with a 
few markets and provide them with the necessary equipment, 
including tags, tag readers and system software to carry out 
this project. Planning for the pilot project is underway and is 
expected to begin in the coming weeks. 

“The goal,” Wolf said, “is to develop an industry-friendly 
system that protects producers from major business interrup-
tions, ensures their continuity and provides value for produc-
ers and markets alike.”



Shearing is a busy time with enough challenges of its own 
for producers, their shearers and anyone else who might get 
roped into the process of helping. Shearing in a pandemic, 

however, doesn't appear to be all that different.
The biggest problem large shearing crews might face in 2021 is 

just getting all of their shearers into the country. There's always 
a lot of paperwork and invariably holdups in bringing foreign 
shearers into the United States. Those problems haven't gone 
away this year, and in fact, will be multiplied by travel restrictions 
that can vary greatly from one country to the next. 

"I've got guys coming from Uruguay and I've got them all ap-
proved to come into the country," said Bernie Fairchild, whose 
Idaho-based Fairchild Shearing handles large-scale jobs all across 
the Western United States. "We had some flights cancelled with 
the first crew that came in, but they are here now and I've got 
more coming at the end of January and in early February.

"But those guys who contract with shearers from Australia and 
New Zealand are pretty worried about getting their guys here," 
Fairchild continued. "I have a guy from New Zealand who has 
worked for me for years, but he's not coming this year. When 
he went home last year, he had to quarantine in a hotel for two 
weeks, but the government paid for it. This year, he'd still have 
to quarantine for two weeks, but the government won't pay for it 
this year. So, he's staying home."

Wyoming's Cliff Hoopes said he's concerned about a crew he's 
got coming from the United Kingdom, as well. 

 Getting shearers home after the season might be a concern, 
as well, for United States-based companies. With thousands of 
flights cancelled during the COVID-19 shutdowns in 2020, Fair-
child found his guys without flights home to go with the round 
trip tickets he had purchased. He ended up buying new one-way 
tickets at his own expense to send them home and eventual 

refunds on the original tickets only covered a portion of the extra 
expense.

While most shearers can't wear a mask during the course of 
their job, Fairchild said they are often very conscious of keeping 
themselves and those around them healthy.

"They want to work and they want to get paid, and that won't 
happen if they get sick," he said. "When I picked up my first crew 
at the airport in Salt Lake City, they were all wearing masks."

Of the shearers interviewed, not a single one had received 
any special requests from the producers they work for regarding 
COVID-19 regulations or restrictions. 

"Most people, when they want their sheep shorn, they'll figure 
out a way to get it done no matter what," said Iowa's Alex Moser, 
who serves as the shearer's representative on ASI's Wool Council. 
"It really hasn't been a problem so far. We had some places where 
they usually serve us lunch, but they'd bring it out to us instead 
of us going in the house."

California shearer Stephany Wilkes usually works alone on 
small, farm flocks and said she generally requests that producers 
and their helpers stay off the board she's shearing on for the sake 
of keeping a safe distance. 

"I'm super careful anyway because I have lots of elderly cus-
tomers and I live in state that's really bad numbers wise," she 
said. "The biggest challenge for me is that I don't pull my own 
shearing trailer like a lot of the big crews. Every site I go to is a 
little different, so there's always a learning curve not only for me, 
but also for the producer."

In the past, Wilkes might even stay in a producer's guest room 
overnight, but that option is out the window now. She drives a 
van to jobs that allows her to be self-contained, even if she stays 
overnight.  

Hoopes said he'll continue to keep his crews separated from 
producers and their helpers as much as possible – a practice that 
he started in 2020. 

Producers can assist the shearing process by limiting help as 
much as possible. While shearing is a physical task that often 
requires a lot of extra people to move sheep and handle the raw 
wool, think twice about inviting any unnecessary help to this 
year's shearing. 

It should also go without saying that anyone who appears to 
be sick should be kept away from the process. There are only so 
many shearers available, and one COVID-19 outbreak among a 
crew could affect the ability of those producers in line behind you 
to get their sheep shorn.

Shearing In A Pandemic:
How to Tackle the Job in 2021
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Wedekind
Manufacturing
Worth Your Money Since 1965!

Most Durable & User-Friendly Panels on the Market.
qualitylivestockfence.com
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Katahdin Hair Sheep International
717-335-8280 • info@katahdins.org

www.katahdins.org

Producers Livestock Auction Co.
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Laurie Hubbard, Pennsylvania
Region I

A regular attendee at the ASI Annual Convention since graduating from Penn State University, Laurie Hubbard sees 
the sheep industry as extended family. They have watched her get married, start a family and are always asking to see 
photos of the kids – Garrett, 12, and Mackenzie, 10. Having served with the American Lamb Board and the National 
Sheep Industry Improvement Center, Hubbard is now leading the industry as the Region I Director for ASI.
GROWING UP, MY FAMILY HAD the usual hobby farm includ-
ing sheep, goats, horses and chickens. I really took an interest 
in 4-H and the sheep. It just kind of flourished from there. I 
learned how to shear when I was in middle school. I learned 
to spin wool and was part of a championship sheep-to-shawl 
team back in the early 1990s. My interest in sheep continued 
to grow. With my family these days, it's a mixed flock. We joke 
amongst ourselves that everyone in the family has their own 
breed. At this time, we are running about 90 brood ewes.

MY FLOCK CONSISTS OF DORSETS and a few Tunis. My 
daughter has registered Tunis. My son has registered Oxfords. 
And then Greg, my husband, kind of dabbles where he thinks 
it might be fun. He’s had Texels most recently. We select for 
that easy-going, can maintain themselves on pasture type of 
ewe. We have a diverse flock, but it works for us. We found 
with our kids that at a young age we had to get them to buy 
into working with sheep. They both started showing when they 
were 3 years old and got their first registered ewes and learned 
that when it was time to go out and work in the barn you have 
to take care of your sheep because mom and dad are taking 
care of their sheep.

WHEN WE BUILT THE NEW HOUSE and bought land about 
six years ago, obviously we didn’t have a lot of money for the 
extra stuff. We still don’t have any permanent fencing but are 
able to do rotational grazing using net fencing from Premier 
1 and we absolutely love the stuff. In November of 2019, we 
put up a hoop building and now have a new barn, as well. Our 
hope is to expand the flock to 200 head of ewes. Time is our 
biggest limiting factor. Greg and I both have full-time jobs off 
the farm.

I AM A 4-H EXTENSION EDUCATOR with Penn State Univer-
sity. I do some adult livestock work, as well. It keeps me busy. 
You get to know folks and they become friends and because 
of that you can get calls at any time of the day or night with 
questions and people just looking for some help. Before that, 

I was the shepherd at Penn State. I was there for 10 years after 
I graduated from college with an animal science degree. Greg 
works for the Commonwealth. Pennsylvania has a Livestock 
Evaluation Center and he’s the station manager. That’s where 
our state does our bull, ram and billy goat tests.

WE CURRENTLY ARE SELLING LAMBS to a buyer down 
in Washington, D.C. We work with the sale in New Holland 
(Penn.), as well. Last year, we worked with a different buyer 
and sent our lambs into Virginia. We keep our ears to the 
ground to find the best price. We’re fortunate on the East Coast 
that we have a lot of different markets and can pick and choose 
where we want to send our lambs. Most go to the ethnic mar-
ket. The Northeast region has a large share of the lamb market. 
Our wool industry is more of a niche market with hand spin-
ners. In the region, both can be strong markets but it’s impor-
tant to look at the bigger picture. Working with ASI puts it all 
in perspective for me as to how we fit together with the rest of 
the country.

I THINK IT’S IMPORTANT TO UNDERSTAND and appreciate 
what the entire industry is doing. Sometimes, we get caught up 
in our own situations and maybe can’t appreciate or under-
stand what someone else might be going through. Being on 
the ASI Lamb Council with Bob Harlan, I really appreciate the 
different perspective that he brings from the feeding side of the 
industry. I met him a number of years ago, as we’ve hosted the 
Howard Wyman Leadership School (put on by the National 
Lamb Feeders Association) in Pennsylvania twice now. It's 
fascinating to me how all of the segments of the industry come 
together.

THE OVERALL FOCUS OF THINGS IS DIFFERENT in each of 
the groups (ALB, NSIIC and ASI). With ASI, it’s looking at the 
bigger picture and putting it all together. We all have to work 
together to accomplish our goals. I wasn’t necessarily seeking a 
director position, but I’ll be here as long as the industry wants 
me.

This is a series of articles spotlighting members of ASI’s Executive Board.

Meet The 
Exec. Board



Laurie Hubbard has served on the boards 
of three major sheep industry groups: ASI, 
the American Lamb Board and the National 
Sheep Industry Improvement Center. 
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ARJUN MAKHIJANI
Institute for Energy & Environmental Research

Siting solar photovoltaics on farmland is often considered to 
be at loggerheads with food production. Why displace food 
production when you can put solar on rooftops? It’s a good 

question, but it is asked from the point of view of siting solar instal-
lations.

What if we asked a different question: can solar installations on 
farmland also produce food and fiber while increasing overall farm 
profits, making farms more economically resilient and opening up 
farming to new entrants? That answer is a resounding yes. Indeed, 
dual use of the land for solar and agriculture – and specifically solar 
grazing with sheep – can help strengthen the family farm and en-
rich its soil while providing graziers with land they get paid to use.  

Consider a dairy operation with cattle grazing on a few hundred 
acres such as is typical in the mid-Atlantic and Northeast regions.  
It’s an industry in distress. Maryland alone has lost more than 
70 percent of its dairy farms in the last 30 years. Profits might be 
$200 per acre in a  good year; bad years have obviously been more 
frequent. 

A 300-acre dairy farm in Maryland with profits of $150 per acre 
would bring in $45,000 uncertain dollars.  Now put sheep and solar 
on 16 acres of it – just 5.4 percent of the total land – with the rest 
in dairy as before. It creates a financial transformation. Milk profits 
would decline marginal-
ly (by $2,400). Net prof-
its from the sale of solar 
energy would be about 
$90,000 in the first year 
and rise thereafter.  In 
other words, with a little 
more than 5 percent 
of the land in solar, 
total farm profits would 
triple, with two-thirds of 
profits not subject to the 
vagaries of milk prices. 
The farm would remain 
in business even in lean 
years. And solar profits 
would provide the room 
to diversify the farming 
operation.

I’ve assumed that the electricity would be sold to third parties 
like schools or colleges (as allowed under Maryland law) at a 20 
percent discount to get long-term contracts. A win for them.  Those 
very same long-term contracts are bankable: they can enable the 
landowner to borrow the money to build the solar. The profit cal-
culations assume a commercial loan at 8.5 percent. If low-interest 
loans were available, say at 4 percent – a rate that a state agency 
makes available for energy efficiency retrofits to buildings – profits 
from solar would rise to about $145,000 in the first year and total 
profits would be $190,000. After the loan is paid off, profits would 
rise even more.

When I went through this analysis with University of Maryland 
Extension’s Sheep and Goat specialist Susan Schoenian, she re-
marked that having solar on a farm was like having an off-farm job 
without leaving the farm.

Where do the sheep come in? Those 16 acres of solar need 
maintenance. The normal practice has been to treat solar installa-
tion land like a golf course – plant it with grass and mow it. Mow-
ing costs money and makes for air pollution and carbon dioxide 
emissions. It’s difficult to mow under the panels, so the grass is 
kept down with pesticides. That costs money too and makes solar 
generation less than pristine.

Enter the sheep and the grazier, who gets paid by the solar owner 
for the sheep to mow the solar installation. The payment might be 

Solar Grazing Is Win-Win
For Farmers, Graziers

Sheep are better than machines when it comes to mowing in and around solar panels. The panels can also provide shade for the 
sheep as they consume the grass underneath. Solar installation can also provide valuable income for farmers and ranchers.
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a few hundred dollars an acre (up to $600). For larger solar instal-
lations of hundreds of acres or more, it might be $100 or $200 per 
acre. In such cases, the grazier can practice rotational grazing on the 
same site – and possibly have room to graze sheep belonging to a 
third party, as well, further increasing revenues. Rotational grazing 
can improve soil and ecosystem health.  

The solar owner gets a free pair of eyes on the installation. Syn-
thetic chemicals are reduced both relative to normal solar instal-
lations and relative to (non-organic) commodity crop production.  
The grazier’s profits are greater than they would be if he/she had to 
lease or buy the land.  

It takes some investment on the part of the solar developer – in 
water, in ensuring that wires are out of the way, in the movable 
fences. But these expenses are minor – on the order of 1 percent of 
the solar investment in the above example – compared to the multi-
sided wins.

The grazing of sheep on solar installation land is independent 
of the ownership arrangement of the solar. Usually, the landowner 
does not own the solar – she/he simply leases the land to the solar 
developer.  It’s all the same to the grazier, who gets paid to maintain 
the land by grazing sheep. The landowner who leases won’t make 
as much – at $250 to $2,000 per acre, depending on location – lease 
revenues are generally far larger than typical commodity crop 
profits of around $100 to $150 per acre.  The lease revenue is much 
lower than owning the solar, which can be $5,000 per acre of solar 
if electricity can be sold at retail. Best of all, solar lease revenues are 
net revenues; the only a trip to the bank required is to deposit the 
money.

The profits from ownership compared to leasing approaches to 

solar are shown in the bar chart for two 
kinds of farming operations – a dairy 
farm with 5 percent of the land in solar 
and a commodity crop farm with 10 
percent of the land in solar. Sheep would 
graze on the solar installation land in 
both cases. A no-solar case is also shown 
for comparisons. The analysis uses Mary-
land data.

Beyond dollars and cents, one of the 
biggest advantages of putting solar on 
farmland is that it can open up farming to 
young people and others who do not have 
the capital to buy land. Even better, since 
building solar requires long-term leases, 
typically 20 to 25 years, graziers could, 
in principle, get secure, long-term access 
to the land. The marriage of solar and 
grazing also fits the temper of the times 
– protecting climate, creating more local 
and more secure food supply, and, best 
of all, enabling farmers to make a more 

secure living. 
It will still take a lot of work and skill, but it will be better rewards 

for work farmers love.

COMPLETELY UPDATED
Sheep Production Handbook

Fully Searchable USB

Order at SheepUSA.org/shop

Only 
$19.95

Volume 8 Features
New Chapter on Lamb Quality

Updated Material in Every Chapter, including:
Breeding & Selection     •      Dairy Sheep     •     Forages 

Health     •     Reproduction     •     Management     •     Wool
Nutrition     •      Marketing     •     Predator Damage Control
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Corner Post Farm
Unique Sheep Gifts, Books, Baby Items, 

T-shirts, Reprints, Sweatshirts, Cards,
Calendars & Wool items

Plus:

Unique Pig, Dairy, Beef, Corn
& Tractor Items

CornerPostFarm.Com
CornerPostFarm@gmail.Com

309-826-2256

Around the States Submit state news items to 
kyle@sheepusa.org

WYOMING
SIMS TO REPRESENT ASI ON PLC

Wyoming producer Shaun Sims was recently appointed to fill the 
ASI Representative position on the Public Lands Council. Steve Os-
guthorpe of Utah previously served in the position, but was elected 
secretary of PLC – which created the opening.

A public lands rancher who runs both cattle and sheep, Sims is 
no stranger to PLC. He serves as vice chair of the group's Wildlife 
Committee. Sims has also worked with the Wyoming Association 
of Conservation Districts and the National Association of Conser-
vation Districts.

"It's an honor to serve," Sims said. "We run the family ranch 
(with his dad, Mike, and brother, Steve) on probably 15 different 
allotments – both Bureau of Land Management and Forest Service 
ground – in two states. So, we understand the important role that 
livestock grazing plays in the management of our public lands. In 
the West, the sheep industry is run predominantly on federal range-
land. So, there's a need to have our voices heard, and the Public 
Lands Council plays a tremendous role in providing that opportu-
nity.

"In the West, we can't have a sheep operation without public 
lands," Sims continued. "So, it's important to keep these lands open 
and productive."

 
WASHINGTON
WSSP TO HOST THREE LAMBING SCHOOLS

The Washington State Sheep Producers have set the dates for 
three lambing schools – March 20, April 3 and April 17. All three 
schools will be at Feustel Farms in Lamont, Wash., and Dr. Jill 
Swannack will serve as the instructor. 

Class sizes will be limited to 10 students and COVID-19 regula-
tions will be in place. The classes will cover everything from basic 
newborn lamb care to grafting lambs and raising bummer lambs. 
Students will also get to practice difficult extractions with a phan-
tom ewe. 

The charge to attend is $50 for WSSP members and $95 for non-

members. For more information, visit WSSP.org or contact WSSP 
Executive Secretary Ashley Larson at 360-999-8118.

NATIONAL
FOUR WOOL PRESS GRANTS AWARDED

ASI’s American Wool Council announced in January the award-
ing of four $5,000 grants to go toward the build or purchase of new 
wool presses. 

The AWC had budgeted funds for two grants in the third round 
of the program, but decided to award grants to each of the four 
applications that were submitted. Those selected for grants in 
2021 include: Jacob Beastrom of Pierre, S.D.; the Tennessee Sheep 
Producers Association; Helle Livestock of Dillon, Mont.; and Patty 
Kelly of Faith, S.D.

The wool press grant program is designed to bring new presses 
into the American wool industry for a variety of reasons. These 
American-built presses lower costs for producers and the shear-
ing crews they work with while also producing a wool bale that is 
designed to meet oversees shipping standards.

LIVESTOCK CONSERVANCY
TWO SHEEP PRODUCERS RECEIVE MICROGRANTS

The Livestock Conservancy recently awarded more than $22,300 
to 17 farmers, ranchers and shepherds raising endangered breeds of 
livestock and poultry across the country. Now in its third year, the 
Microgrants Program puts funding into the hands of conservation 
partners.

Among the recipients are two sheep producers:
• Crystal Criswell plans to install a handling system with a 

gathering pen, sorting gates and weighing scale next to her barn. 
Handling and evaluating individual animals will help improve the 
health and productivity of her St. Croix sheep flock in Ohio.

• Janna Miller plans to build a shearing shed for her Navajo-
Churro sheep in New Mexico. She recently joined the Conservan-
cy’s Shave 'Em to Save 'Em Initiative and is excited to start market-
ing her fleeces and improving her breeding stock.
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Mike H. Harper  
Cell: 970-381-1238     Office: 970-454-3181 

Fax: 970-454-3210 
Email: harperfeeders1977@gmail.com 

PO Box 36, Eaton, CO 80615 
 

 

  

Dr. Dan Morrical, Ph.D
Small Ruminant Nutritionist

Ask An 
Expert

Have a question 
about sheep or goats? 

premier1supplies.com/advice 

Canal Winchester, Ohio
(614) 837-9665

info@midstateswoolgrowers.com

MID-STATES WOOL
GROWERS CO-OP

ASSOCIATION
Your Full Service
Wool Marketing
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Serving producers since 1947 

406-994-2100 
mtwool@montana.edu 

https://ecommerce. 
montana.edu/woollab 

FINNSHEEP
BREEDERS’
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www.finnsheep.org
425-444-6051
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AMERICAN HAMPSHIRE
AMERICAN HAMPSHIRE SHEEP ASSOCIATION

Jeff Ebert, Executive Secretary
PO Box 231. 305 Lincoln St.
Wamego, KS 66547 • 785-456-8500   
asregistry@gmail.com • Hampshires.org
If you are looking for sheep with NSIP data, 
farm flock sheep, show sheep or club lambs, 
Hampshires is the breed for you.

AKBASH LIVESTOCK PROTECTION DOGS
AKBASH DOG ASSOCIATION OF AMERICA

AkbashClub.com • akbashdogAA@gmail.com
Established in 1978. Proven livestock 
protectors. UKC Registered – Pure Turkish 
Akbash Dogs. Breeder list on website. Like us 
on Facebook at Akbash Dog Club.

LAZY VC KELLY RANCH, INC.
SHEEP & AKBASH GUARD DOGS

Patty Kelly • 605-788-2261
18635 Usta Road, Faith, SD 57626
KellyRanch.com • vckellyranch@sdplains.com
Rambouillet, Targhee, Suffolk, SAMM, Merino.
Aged ewes, rams, feeder lambs for sale.

AMERICAN CORMO
AMERICAN CORMO SHEEP ASSOCIATION

George Saunders, President
Ruth Gerbig, Secretary
2635 Sajtar Rd., Bethel OH 45106
513-289-5539 • crrpt@aol.com
CormoSheep.com
Yields a high-quality spinning fleece. A high- 
luster white fleece, with a good clean weight, 
and a fiber diameter of 17 to 21 micron. 
Smaller and calmer than other fine wool sheep 
with a fast growth rate and a high fertility rate. 
Rugged animals, able to thrive in all areas of 
the United States. Excellent for smaller flocks.

AMERICAN ROMNEY
AMERICAN ROMNEY BREEDERS ASSOCIATION

JoAnn Mast, Secretary/Treasurer
58221 Lee Valley Road, Coquille, OR 97423
541-572-3094
secretary@americanromney.org
AmericanRomney.org

BARBADOS BLACKBELLY
KNOLL ACRES SHEEP

Roman J. Miller
540-383-0281 • 1491 Virginia Avenue, 
Harrisonburg, VA 22802
romanjaymiller@gmail.com • KnollAcres.us

BLACK WELSH MOUNTAIN
AMERICAN BLACK WELSH 
MOUNTAIN SHEEP ASSOCIATION

Eugenie McGuire, Secretary/Treasurer
P.O. Box 534, Paonia, CO 81428
info@blackwelsh.org • blackwelsh.org

DESERT WEYR
16870 Garvin Mesa Road, Paonia, CO 81428
970-527-3573 • sales@desertweyr.com

COLUMBIA
COLUMBIA SHEEP BREEDERS 
ASSOCIATION OF AMERICA

Charles Worm, Executive Secretary
PO Box 722, Lakefield, MN 56150
507-360-2160 • charliew@extendedag.com
Columbiasheep.org
The all-american breed.

SNYDER RANCHES, LLC
PO Box 363, Norwood, CO 81423
970-327-0271 • Cell: 970-708-9906
snyderranch56@yahoo.com
Providing quality Columbia range rams to 
producers for three generations!

LANGHUS COLUMBIA SHEEP
Gene and Mary Langhus
147 Main Boulder Road, Big Timber, MT 59011
406-932-4718 • langhussheep@mtintouch.net
LanghusSheep.com
This year we celebrate 25 years of NSIP mem-
bership. Our performance-oriented sheep are 
selected for maternal, growth, carcass and wool 
traits. NSIP mean trait values for Columbias: 
60-day wt 61.8 lb; 120-day wt 105.8 lb, number 
lambs born 1.85 lambs/ewe. More than 95 per-
cent of our ewes have USA Range Index of 100 
or higher. We believe in genetic diversity and, 
with 25 years of pedigrees in the program. We 
sell ewe lambs, ram lambs and yearling rams.

COOPWORTH
AMERICAN COOPWORTH REGISTRY

Marianne Dube, Secretary
PO Box 48, West Newbury, VT 05085
802-429-2064
info@AmericanCoopworthRegistry.org
AmericanCoopworthRegistry.org
To learn about hardy, productive, dual-purpose 
Coopworths, visit us and our members online.

COTSWOLD
COTSWOLD BREEDERS ASSOCIATION

340 Morning Mist Rd, Manhattan, MT 59741
bkruppski794@gmail.com
Cotswoldbreedersassociation.org
Registering purebred rare Cotswolds in white, 
black and white with natural-colored genes.

DEBOUILLET
HILLINGDON RANCH

Robin, Carol, Grant & Misty Giles
346 Giles Ranch Road, Comfort, TX 78013
830-995-3917 • Cell: 254-592-3746
gileslivestock@hotmail.com
Years of wool, gain and ultrasound data; 18.2 
micron clip; stud rams & ewes with more than 
1 lb. average daily gain and 2.5 REA CWT.

DORSET
SHADY HILL FARMS, LTD.

Ben Calkins
11497 Music Street, Newbury, Ohio 44065
440-796-4592 • ShadyHillFarmsLtd.com
Breeding polled Dorsets with integrity since 
1964. Productive, predictable and profitable. 
We always have Quality Stock for Sale.

EAST FRESIAN & TUNIS
WHISPERING PINES FARM, DAIRY & CHEESE

681 Campbell Bridge Road, Seneca, S.C. 29678
864-360-3222 • dairysheepdeb@gmail.com
Add East Fresian bloodlines to meat sheep – 
Grow market lambs faster. Rams, ewes, and 
multi-purchase discounts, starter flocks and 
mentoring for milking and cheese making.

FINNSHEEP
FINNSHEEP BREEDERS’ ASSOCIATION

PO Box 231, 420A Lincoln
Wamego, KS 66547 • 785-456-8500 
asregistry@gmail.com • Finnsheep.org
Finnsheep are a multi-purpose breed. In the 
United States, their primary use has been in 
cross-breeding programs to increase the lamb-
ing percentage of commercial flocks.

INTERNATIONAL FINNSHEEP REGISTRY
Deb Olschefski, Secretary
3937 Ridgewood Road, York, PA 17406
717-586-2117
Internationalfinnsheepregistry.org
internationalfinnsheepregistry@gmail.com

FLORIDA CRACKER
FAIR MEADOW SHEEP FARM

Carol Postley
9276 NW 60th Ave., Ocala, FL 34482
352-843-8440 • julayne@mfi.net
Fairmeadowsheepfarm.com
For pasture and organic systems, DNA parasite 
resistant.

GOTLAND
AMBLING BROOK FARM’S 
RAINBOW GOTLANDS

Dr. Polly Matzinger
4810 Elmer Derr Road, Frederick, MD 21703
240-444-2047 • amblingbrookfarm@gmail.com
100% Gotlands from imported embryos, & 
various percentages from Shetland or Leicester 
(BL & BFL) foundation ewes. A rainbow of 
colors (traditional Blue-Grey, as well as Black, 
Brown, White & Red/Moorit). Ram leasing, 
starter flock discounts, imported Swedish and 
New Zealand Gotland semen. 24/7 mentoring 
regarding sheep and herding dogs.

RIVER BEND GOTLAND AND 
SHETLAND SHEEP FARM

American Gotland Sheep Society
200 Casino Drive, Farmingdale, NJ 07727
732-539-5101
Riverbendgotlands.com
75%-87% ewes, rams and lambs. Soft curly
fleece, hardy, great milkers. Meat is sweet,
mild with good flavor.

JACOB
JACOB SHEEP BREEDERS ASSOCIATION

Lorraine Nielsen, Membership Secretary
fourwinds@gotsky.com • JSBA.org
Dedicated to conserving Jacob sheep through 
registration and education. Discover this  
majestic, heritage breed.

Breeders’ Directory To submit a Breeders’ Directory ad, 
call 303-771-3500 ext. 106, or email kyle@sheepusa.org



Breeders’ Directory
KATAHDIN
KATAHDIN HAIR SHEEP 
INTERNATIONAL

PO Box 739, Fowlerville, MI 48836
717-335-8280 • info@katahdins.org
Katahdins.org
Free breed info and breeder list. No shearing, 
adaptable, 200% lamb crop, efficient 
grazers, low maintenance, super mothers.

TRIPLE B FARMS
382 Robertson Creek Road
Bulls Gap, TN 37711 • 423-921-2485
Katahdin Sheep and Anatolian Shepherds.

ROUND HOUSE FARM
John & Sandra Coward
1871 Back Valley Road, Speedwell, TN 37870
606-269-6114 (John), 423-441-0295 (Sandra)
roundhousefarm@yahoo.com
Registered Katahdin breeding stock available. 
We have both colors & white. We can assemble 
starter herds for beginning shepherds.We focus 
on parasite resistance, fast weight gain, easy 
lambing and natural mothering ability.

MERINO/MERINO X RAMBOUILLET
JEWELL MERINOS

John Jewell
0280 County Road 259A, Rifle, CO 81650
970-625-1578 • Cell: 970-379-0397
jewellmerinos@gmail.com
Fine-wooled yearling rams for sale.
Production tested.

MENDENHALL WOOL RANCH
Steve & Terry Mendenhall
4519 Fruitland Road, Loma Rica, CA 95901
530-743-0739 • cell 530-713-2024
woolranch@yahoo.com • woolranch.com
Registered white merinos and purebred natural 
colored merinos. Award winning sheep and 
fleeces. Raised and bred on grass

RAFTER 7 MERINOS
Owner: University of Nevada & Great Basin 
Research and Education Center
GBREC Manager: Gary McCuin
P.O. Box 717, Eureka, NV 89316
775-237-6134
Manager: Tom Filbin
775-221-3206 • rafter7tom@yahoo.com
America’s Premiere Wool Clip.

POLYPAY
FOLLOW ONE FARMS

Caroline Scheffert
41253 State Hwy 13, Waseca, MN 56093
507-461-6088 • followonefarms@gmail.com
FollowOneFarms.com
NSIP Purebred Polypays – Rams and Ewes 
available. Proven records for growth and  
performance for purebred and commercial 
flocks. Find us on Facebook and Instagram.

HAUSSER POLYPAYS
Don & Mary Hausser
S67 W38381 HY ZZ, Eagle, WI 53119-1153
262-495-2692 • d.mhausser@gmail.com
Hausserpolypays.webs.com
We have some of the top maternal NSIP 

Polypay ewes and rams in the country. Several 
Feb-April 2020 rams available now. Please 
contact us for your breeding needs.

RAMBOUILLET
HELLE RAMBOUILLET

1350 Stone Creek Road, Dillon, MT 59725
Phone/fax: 406-683-6686
hellerambouillet.com • www.finewoolsheep.com
“Reputation breeding ewes and yearling rams.” 
Purebred Rambouillet SAMM, Dohne and 
Merino Crossbreds.

PFLUGER HILL COUNTRY RANCH CO.
Bob Pfluger • 2601 Circle J,
San Angelo, Texas 76901
325-656-5132 • 325-944-9278
repfluger@msn.com
Range raised and performance tested.

RANGE CAMPS
WESTERN RANGE CAMPS

Heidi Anderson • 1145 S. Blackhawk Blvd.
Mt. Pleasant, UT 84647
435-462-5300 • heidi@wrcamps.com
WRCamps.com
Durable, reliable, self-sustainable housing.
Quality and superior construction. Meets
all agricultural housing laws and regulations.

ROMNEY
SHADY LANE SHEEP FARM

Linda C Schooler
7380 Jersey Park Rd, Floyds Knobs, IN 47119
812-923-9767 • Cell: 502-376-9611
LCSsheep@aol.com • Shadylanefarm.com

SHETLAND
NORTH AMERICAN SHETLAND
SHEEPBREEDERS ASSOCIATION

Associated Registry, PO Box 231
420A Lincoln St., Wamego, KS 66547
785-456-8500 • asregistry@gmail.com
Exec. Secretary – Faye Whitney 413-628-3279
secretary@shetland-sheep.org • Shetland-sheep.org
Celebrating 28 years of service.

ST. CROIX
ST. CROIX HAIR SHEEP 
INTERNATIONAL ASSOCIATION

8835 S. Lone Elder Road, Canby, OR 97013
stcroixhairsheep.org
Preserving breed standards since 1983. 
No. 1 in parasite resistance, “Brahma of Sheep”  
High birth rates.

SUFFOLK
BUNKER HILL FARM

William & Susan Shultz
3378 County Road 21, DeGraff, OH 43318 
937-585-6626 • bunkerhillfarm@gmail.com
Bunkerhill-farm.com
Certified Scrapie Free/Codon tested/NSIP  
records. Specializing in terminal sire genetics  
focused on growth and carcass EPD’s.

CULHAM & STEVENS
5108 E. Howell Road, Webberville, MI 48892
517-896-7378 • culhamab@aol.com
NSIP since 1988. Home of the breed’s fastest 
growing sheep.

SEASON’S BOUNTY FARM SUFFOLKS
Radell & Sarah Schrock
2373 Harpine Hwy, Harrisonburg, VA 22802
radellschrock@yahoo.com • 540-908-5399
SeasonsBountyFarm.com
Thick, meaty suffolks. Annual Production Sale 
is the first Saturday in September.

SNYDER RANCHES, LLC
PO Box  363, Norwood, CO 81423
970-327-0271• Cell: 970-708-9906
snyderranch56@yahoo.com
Providing quality range rams to producers 
for three generations!

TARGHEE
HUGHES NEWFORD CO.

John and Betty Sampsel
Box 558, Stanford, Mt 59479
406-566-2700 • hnco@mtintouch.net
Yearling Rams and Ewes. NSIP data since 1987.  
Maternal/Growth/Carcass/Wool traits. Above 
average USA Range Index.  Microns 20-22.

U.S. TARGHEE SHEEP ASSOCIATION
Mardy Rutledge, Secretary
PO Box 955, Chinook, MT 59523
702-292-5715 • ustargheesheep@gmail.com
USTargheeSheep.org

TEESWATER & VALAIS BLACKNOSE
Shepherds Lane of Oregon, LLC

Martin and Joy Dally
34503 Meridian Road, Lebanon, OR 97355
541-258-2692 • ShepherdsLane.com
Providing Teeswater, Gotland, and Valais 
Blacknose genetics to North America. Semen, 
embryos, purebred breeding stock. USDA 
Export Certified flock.

TEXEL
TEXEL SHEEP BREEDERS SOCIETY

Niki Fisher, breed secretary
2720 NE 25th Ave., Payette, ID 83661
Walt Threlfall, 740-881-4417

TUNIS-SOUTHDOWN-SHROPSHIRE
WISE FAMILY SHEEP

405 Beaver Dam Road, Spring Mills, PA 16875
814-574-9470 • wisefamilysheep@gmail.com
YouTube: Wise Family Sheep
Serving the lamb industry since 1973.

WENSLEYDALE
SHADY LANE SHEEP FARM

Linda C Schooler
7380 Jersey Park Rd, Floyds Knobs, IN 47119
812-923-9767 •  Cell: 502-376-9611
LCSsheep@aol.com • Shadylanefarm.com
Beautiful fleeces on incredible sheep. We 
sell fiber and breeding stock

WILTSHIRE POLL & WILTSHIRE HORN
JO-LE FARMS

Jon L. Carter
PO Box 649, Scio, OR 97374
541-990-3114 • sciodog@gmail.com
High percentage Wiltshire Poll (Wiltipoll) and 
Wiltshire Horn. N.Z. and Australian genetics.
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FEBRUARY 2021
2 – Birth Management for Sheep & Goats – 
Online – Commerce.cashnet.com/msu.
3 – Early Pregnancy Determination to Add 
Profit to Your Operation Webinar – Online 
– AgriLife.zoom.us/j/92814042552.
6 – Nebraska Sheep & Goat Producers 
Western Lambing and Kidding School – 
Bayard, Neb. – ne.sheep.goat@gmail.com or 
call Melissa at 308-386-8378.
16 – Ohio State University Small Ruminant 
Nutrition Webinar – Online – go.osu.edu/
smallruminantwebinars2021.

MARCH 2021
3-4 – Missouri Shearing School – Lincoln 
University in Jefferson City, Mo. – Amy Bax 
at 573-681-6190 or BaxA2@LincolnU.edu.
16 – Ohio State University Weaning, Sort-
ing and Selling Webinar – Online – go.osu.
edu/smallruminantwebinars2021.
20 – Washington State Sheep Producers 
Lambing School – Feustel Farms in Lamont, 
Wash. – WSSP.org.

APRIL 2021
3 – Washington State Sheep Producers 
Lambing School – Feustel Farms in Lamont, 

Wash. – WSSP.org.
15-17 – Sheep Shearing School at Shep-
herd's Cross – Claremore, Okla. –  
ShepherdsCross.com.
17 – Washington State Sheep Producers 
Lambing School – Feustel Farms in Lamont, 
Wash. – WSSP.org.
21 – Designing Your Sheep & Goat Grazing 
Systems – Online – Wisc.edu.

MAY 2021
1-2 – 48th Annual Maryland Sheep & Wool 
Festival – West Friendship, Md. –  
SheepandWool.org.

Industry Calendar Submit calendar items to 
info@sheepusa.org

GLENN EUGENE HARDY, 1930-2020
Glenn Eugene "Gene" Hardy, was born in Douglas, Wyo., on 

Feb. 19, 1930, and died in Casper, Wyo., on Dec. 18, 2020, from a 
short and sudden illness. Gene was born to Marion Glenn "Mick" 
and Grace Virginia (Elbourne) Hardy of Bear Creek, Wyo., in 
1930 and spent most of his upbringing on the ranch 45 miles 
northwest of Douglas. 

He rode his horse four miles to the North Point School, at a 
neighboring ranch, for the first few years of school before being 
farmed out for a short time to a family in Douglas, so he could 
attend school in town. Gene graduated valedictorian of his class 
and received a full scholarship to play 
football at the University of Wyoming. 

However, football and schooling 
weren't to be for Gene. A horse wreck 
and injury inflicted upon his dad kept 
Gene at the family ranch. A stint in the 
United States Army, serving his time in 
Germany and then the National Guard 
was something that Gene shared many 
memories and stories of through the 
years.

When he returned from the Army, 
he began a seven-year courtship with 
his future wife, Joy Ann Falkenburg, 
of Douglas. After their marriage, Joy 
moved to the Hardy Ranch and she and 
Gene began their life together raising 
their daughter, Michelle. As with most 
ranches, there was a generational change 
and the ranch continued to grow. Gene 
was truly proud of the family ranch and 

was known to have what would be considered a reputable herd of 
cattle and flock of sheep. This past year marked the 100th anniver-
sary of the ranch and Gene was truly proud of the fact that it had 
continued to the next generation.

Gene was to get more involved with what was to be his true 
love, ag politics, through the Wyoming Stock Growers and Wyo-
ming Wool Growers. For the rest of his life, Gene was to be an 
industry leader in the movement of Wyoming agriculture in all 
aspects. He became known as a staunch supporter of ranchers, 
farmers, veterinary medicine, the brand program, and his favorite, 
the predator program.

Gene served as vice-president of the Wyoming Stock Grow-
ers, president of the Wyoming Wool Growers, president of the 
Wyoming State Animal Damage Management Board, as well 

as multiple committees and chairman 
positions. He served on the Wyoming 
Board of Agriculture and the Wyoming 
Livestock Board. 

Gene was voted into the Wyoming 
Agriculture Hall of Fame in 2012.

An avid pilot, Gene was always eager 
to help someone out when they had lost 
something and needed to find it with an 
airplane. 

He is survived by his daughter, 
Michelle Musselman and her husband, 
Shaun and their children, Hardy and 
Haley; and his many nephews, nieces, 
in-laws, and friends. 

He was preceded in death by his wife, 
Joy; father, Mick; and mother, Grace.

A Gene and Joy Hardy Memorial 
Scholarship Fund has been established at 
the Converse County Bank, P.O. Box 689, 
Douglas, WY 82633.

Obituary

Sheep Heritage Fund
Recent Contributors

Michael & Vicki Guerry
In memory of Barbara Oneida

Amy Orwick
In memory of Andrew Peroulis & Betty Niemi

Visintainer Sheep Company
In memory of Andrew Peroulis, 

Katherine Peroulis and Connie Theos

Two Bar Sheep Company
In memory of Andrew Peroulis

Sherri Halandras
In memory of Andrew Peroulis

Irene Mason
In memory of Andrew Peroulis

Sasha Overholt
In memory of Andrew Peroulis



And you wouldn’t feed me like one, either. As a sheep, I have 
specific nutritional needs and requirements, and no one knows  
this better than Purina. Unlike commodity blends fed to multiple  
animals, Purina’s sheep feed is research-tested and unique 
to my species, formulated to optimize production and help 
producers achieve their operational goals. Learn more at your 
local retailer or go to purinamills.com/ImASheep

© 2020 Purina Animal Nutrition LLC. All rights reserved.

I AM NOT 
A COW.



American Sheep Industry Association
9785 Maroon Circle, Suite 360
Englewood, CO 80112

Aimee Doggett of 
Kimberly, Idaho, caught 

this ram using a large tree 
as his personal scratching 

post for the 2020 ASI 
Photo Contest.


